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Director, Offshore Outsourcing 
Global Shared Services 
Wolters Kluwer
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Why did you decide to outsource?
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What impact do today’s business conditions 
have on planned outsourcing activities?
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What do you look for when 
evaluating an outsourcing provider?
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What suggestions do you have for 
providers trying to establish a 

dialogue with outsourcing buyers?



2009 The Outsourcing Institute

TAKING OI ON THE ROAD… Outsourcing 2.0: From Theory to Reality
Are you still doing it the old fashioned way?

London, Dallas, San Francisco, Miami, Washington DC, New York, Chicago

Outsourcing 2.0 - the new outsourcing and what it means to you - your 
strategy, your process and your career.     More Cities coming soon…

Check out www.outsourcing.com/roadshow

With the largest outsourcing network in the world and the
most trafficked outsourcing portal on the internet at 
Outsourcing.com, OI is the go-to-source for those seeking 
targeted sales and marketing traction and ROI in the 
outsourcing space. 

If you need:
- Qualified Outsourcing Leads, 
- Exposure to outsourcing decision-makers
- Thought Leadership opportunities Contact Jared Gleason at 516-279-6850 x712 or 

e-mail jgleason@outsourcing.com to request an 
overview summary on promotional vehicles.

http://www.outsourcing.com/
mailto:jgleason@outsourcing.com


Outsourcing 2.0 Roadshow

London October 8, 2009 Register

Dallas October 13, 2009 Register

San Francisco October 15, 2009 Register

Washington, DC November 12, 2009 Register

New York City December 3, 2009 Register

Chicago December 8, 2009 Register
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http://www.regonline.com/Checkin.asp?EventId=770466
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http://www.regonline.com/Checkin.asp?EventId=770459
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To Discuss: 

Dan.Hudson@3forward.net

For Information: 

Sales Readiness 2010 Workshop

Sales Readiness 2010 Workshop

mailto:Dan.Hudson@3forward.net
http://3forward.com/sales-readiness-2010-workshop/


The Outsourcing Institute Group

3forward – Sales Readiness

OI

3forward

The OI Roadshow

3forward Sales Leaders Blog

Other
3forward’s New Tools Directory

OI’s Recruiting Home Page

Outsourcing 2.0

Resources
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